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Blackwood Winemakers and Brewers Club Inc.

President’s Report 2025

Presented to the Annual General Meeting
Wednesday 18 February 2026

Overview of 2025

Whilst this year has seen a broad range of an interesting programme of
activities, events and speakers, the Club finishes the year with having to
face a number of challenges for its future. We have a membership of mid
60s, with a consistent average in the mid-40s who are attending
meetings. Club competitions have strong entry numbers, both in beer and
wine and similarly, our Club functions were very well supported and
enjoyed by all. The Committee has involved its members in

their awareness of the challenges and | am very confident that the BWBC
will continue well into its fifth decade.

Financial Status

Because of the diligent and over sight of the BWBC finances by our
Treasurer Andrew Seifried, the Club continues to be in a strong position.
His excellent reporting at Committee and Club meetings where he explains
the situation so well for the layperson, has enabled the Committee to
aware of the challenges that we face. The Club has continued to heavily
subsidise all our activities — monthly meetings with supper and beverages,
our varied social activities and the education programme.

Again, this year, BWBC has been able to offer its members the widest
choice of wines with an emphasis on emerging wines. Also, we have
continued to offer the wines in half dozen packs. Our wine sales have been
impacted by an ageing membership who are drinking less, the decline in
wine sales nationally with the younger generations having different
preferences, the extensive choice of cheap wines and a membership who
has retired and thus lesser contacts to sell wine. We have finished the year
with not all our wines sold. The Club must again thank Bill Neubauer for his
excellent and detailed organisation or our Wine sales programme, both in
gaining access to wines to choose and also managing the storage and sale
of the wines.
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Social Programme

Our wide-ranging social programme is an important
aspect of our Club beginning in March with the Club
Picnic at the Mitcham Reserve where in a very relaxed
and natural setting and the Club providing the catering
and drinks, those attending had a very enjoyable time.

April saw the fifth Wine Discovery Caravan/Cabin Tour
at Port Elliott with members visiting the Fleurieu
Peninsular wine region. As previously, Bernie Morgan
organised another excellent tour highlighted with visits
to wineries and at the all-important get together
evening meals.

Following the success in 2023 and 2024 of the Wine
Tastings at the Memorial Hall, August saw our third
tasting, combined with a 2-course luncheon The wines
were from Silent Noise winery (Son) and Kangarilla Road
Vineyard and Winery (Father) with each providing 8
different wines and the 80 people attending being the
Wine Judges. It was a very successful afternoon with a
very enjoyable Italian theme luncheon. The success of
the event was very much due to lan DiBartolo’s
excellent preparation and planning.

October saw the annual Picnic Bonfire in the grounds of
Carol and Bill Neubauer’s house, and this tradition was
very well attended and all enjoyed the relaxed and
friendly company of members. A big thankyou to Carol
and Bill for hosting this popular event.

November brought the annual Bus Trip, with the
McLaren Vale region the setting. The 50 members

visited two local wineries, a brewery and a distillery and
concluded with a delightful Italian style lunch in
McLaren Vale Many thanks to the lan DiBartolo and his
Sub-Committee for an excellent day.

December brought our Social programme to its
conclusion with our Christmas function and
Presentation Day; The luncheon was again well
attended, and we also are able to recognise and thank

the wine judges. It is important that this annual event
we formally recognise Club members’ achievements
and successes in the many competitions.

Competition Programme

The Club competition programme so ably supervised
by Chris Ball and Trevor Ward has seen a wide
variety of wine styles from our members and an
increase in entries of new wine varieties. We are so
privileged to have such quality judges, many for a
number of years and they have highlighted the
quality and diversity of entries and the passion and
care that the winemakers show.

Similarly, our four Beer Competitions has seen an
increase in the number of entries and of different
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varieties. We have continued from the previous year
whereby member presents their keg of beer at a
meeting so our members are able to taste, enjoy and
learn more of beer making.

Speakers Programme

An ongoing strength of our Club has been the
Speaker programme with an informative and wide-
ranging series of Speakers. This past year has been
again a very positive response and we must thank
Sid Thomas for his excellent organisation of the
programme. When Sid had to step away, Roger
Henderson took over the role and continued the
excellent series of speakers. To both Sid and Roger, a
very big thank you.

Newsletter and Club Website

All members and guests speak highly of the quality
and detail of our Club Newsletter as this informative
monthly newsletter keeps the Club aware of
happenings, events, as well as very interesting
articles. This year marked the end of an era as David
Tulloch, the stalwart of the Club stepped down from
the editor’s role. Over more than twenty years,
under David’s editorship, the newsletter has
expanded from an irregular 2-page paper to its
present high standard. Also, he has brought the Club
forward in using and understanding how to use the
newer and modern communication systems for
online bookings for events, wine orders, Club
website and Club presentations.

Stepping into the editor’s role for the latter half of
the year, Nicky Thatcher has continued its high
standard and she has worked closely with David to
ensure that our members are kept very much to date
with Club activities and happenings.

Membership - Almoner

Ann-Marie Franklin has continued in her role as
Almoner and Membership Officer, contacting members,
following -up with prospective members and keeping
the Club, as our Almoner of members who may be
having issues. The Committee is very happy with our
present number of mid 60s and the consistent number
attending meetings.

Club Committee

As | have highlighted in past Reports, the ongoing
success of our Club is directly the outcome of the
commitment and dedication of its Committee
members. Because of their detailed planning and
organisation, the Club is able to offer its excellent
series of social activities, a quality speaker
programme and other activities. | cannot stress
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enough the privilege it is to work with this hard-
working group who so strongly believe in our Club and
are prepared to devote an excessive number of hours
in planning the monthly meetings, the varied social
functions, the competition programme, the training
and mentoring programmes and the wine sales.

We are the beneficiaries of the excellent work that our
Secretary, Bernie Morgan has given to our Club. With
quality Minutes, as well as his welcoming and friendly
nature, Bernie has such a positive knowledge of our
members that has proven so valuable on many
occasions. On a personal level, Bernie has been such a
strong support and friend to myself and to our Club,
but has also had to step effortlessly into my role when |
been away.

Treasurer Andrew Seifried is another strength for our
Club with his detailed reports enabling the Committee
to fully understand our fiscal situation and the
challenges that we face. His management skills in
Committee meetings and by overseeing all aspects of
the Club finances has directed the Club to be our
strong position.

Bill Neubaeur, as Convenor of the Wine Sales, has not
only introduced our members to the widest range of
wines we’ve offered our members, plus with his links
within the wine industry and personal contacts,
enables the Club to present quality wines. Also Bill is
responsible for the management of the wine sales,
having to check the payment arrangements, liaising
with members, the Treasurer and Newsletter Editor,
and keeping the Club aware of the extent of sales. Also,
a very big thank you to Carol and Bill for hosting our
monthly Committee meetings.

As indicated earlier, David Tulloch is not only stepping
down as the Newsletter editor after twenty plus years,
but also the Website, Online bookings for events,
competitions, wine sales and Meeting power points.
With all of these roles, David has excelled, not only in
bringing quality to all these roles but also importantly
bringing our Club into the modern era of
communication David will be sorely missed and we
sincerely thank him for his outstanding work for over
twenty years.

As mentioned previously, Nicky Thatcher has stepped
into the editor’s role and our quality Newsletter has
continued to inform and expand our members
knowledge and understanding of the workings of the
Club and the wine/beer industry.

For over three decades, David Lewis has had a vital role in

the management of our Club, with involvement including

managing the wine bottling, tasting of wines, audio-visual

matters and so the list goes on. As a consummate
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professional, he has brought these skills to our Club and
we are very much the beneficiaries. As well, he always
makes himself available to any member with guidance
and assistance.

As the Speaker Programme Convenor, Sid Thomas again
organised an informative and interesting series of
speakers, a task that he has undertaken for a number of
years. As often the first and welcoming person for the
guests, he was excellent and we thank him for his
commitment. When Sid had to step away late in the year,
Roger Henderson took over the role and has continued
the excellent series of speakers. During last year, Roger
has also easily stepped into the Secretary role at times.
To both Sid and Roger, a very big thank you.

Our two Competition Convenors Chris Ball and Trevor
Ward have had the difficult task of organising and
managing our extensive Competition Programme, both
wine and beer, as well as arranging for the judges. We
have seen an increase in number of entries this year and
it has been a very successful year. The personal links that
Trevor and Chris have built with our judges is
commendable and the judges speak highly of the quality
of the wine that they judge.

Ann-Marie Franklin, as the Membership Officer and Club
Almoner has the envious task of managing the Club
membership list, keeping us aware of any health or
personal concerns of members and been a welcoming
person to prospective members. She is ideal in this role
with her friendly welcoming nature and positive manner
and her personal interest in all.

Organising and managing our Social Programme is the
domain of lan Di Bartolo and he has again “come up
trumps”. Our members were able to experience an
outstanding and varied series of events, ranging from
Club picnic, caravan and cabin experience mid-year
luncheon and wine tasting, a bonfire picnic, the MclLaren
Vale Bus trip and the annual Christmas Presentation
luncheon. All of this involved extensive planning and
collaboration with many people and they were all highly
successful.

Conclusion

As we approach our 50 years, BWBC can look back
with many many achievements and highlights and
forward to a bright and lengthy future. Clearly our
past has had many successes and achievements and
these have proven the foundation and guidelines for
the future development of the Club. Our members
are proud of our Club, one has built on fine traditions,
and where there is friendship and respect.

Even so, this year, with the aftermath and effects of
the covid experience, changes and issues within the
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wine industry as well as an ageing membership, has
brought to the forefront a number of issues and
challenges that we must address. | am very confident
that these matters will be resolved and we will come
out a stronger Club, because of our outstanding
Committee, a welcoming member base and a history
to continue to build upon.

Whilst | have the honour of being the President of
this Club, this would not be possible without the
support and understanding of my wife Roslyn. She
has been with me for over my three decades with the
Club, whether on Committee or as President. She has
been so supportive at all functions particularly when |
would go off to do “something” for the Club, taken
many phone calls and questions, and then been my
sounding board when | needed to discuss an issue.
My sincere thanks and gratitude.

Brian Ferris, President,
Blackwood Winemakers and Brewers Club

February 18, 2026

Secretary’s Report

February Meeting
Greetings all.

| do not normally record minutes for our club meetings,
as everything of interest is covered in the newsletter.
However, full minutes are maintained of our monthly
committee meetings that detail planning of all our
activities. To fulfill the requirements of club meeting
minutes, | normally produce a Secretary’s Report for
the newsletter. However, as our January Club meeting
involved important discussion regarding the future of
our Club, | have produced minutes of that meeting for
this Newsletter (see overpage). Although no formal
motions were made, | wished to ensure that the
essence of the topics discussed were recorded,
particularly for members unable to attend.

The minutes of the 2025 AGM are also circulated with
the Newsletter for reference and acceptance at this
year’s AGM.

Regards, Bernie Morgan, Secretary

NEXT SOCIAL EVENT

Picnic
nthe

11am start, Sunday 22nd March
Mitcham Reserve
Old Belair Rd, Mitcham

This will be our first social event for 2026. A great
chance to catch up with other members in the very
pleasant setting of Mitcham reserve. Lunch will be
provided together with red/white wine and beer.

Members/Partners and Guests, $15 per head

PLEASE BRING CHAIRS, PLATES AND CUTLERY,
WINE/BEER GLASSES.

Please register your attendance on the online form

f
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2026 CABIN/ CARAVAN

SOCIAL WEEKEND

Friday 16th to Sunday 18th October 2026

PAXTON COTTAGES & adjacent
BURRA CARAVAN PARK

This year, the committee has arranged for a “Social
Weekend” at Burra with members of the Southern
Club. While the program is yet to be set, there are
numerous opportunities like visiting Clare regional
wineries and breweries as well as lots of historical and
other things of interest in the area. A provisional
booking for 15 cabins and 10 caravan sites has been
made.

To coordinate our weekend, it is ESSENTIAL TO BOOK
(your accommodation) BY TELEPHONING

0488 513 101 by the 1st of August, saying you are part
of our Club. This number takes bookings for both the
caravan park and Paxton Cottages. Group booking will
site us together and get a discount on fees (provided
we book 10 or more cottages). Any deposits paid will
be refunded if cancelled by the 9th of October.
Booking online will result in not having us in proximity
and losing our group discount. When making your
booking as above, please also register it on our Club’s
booking register so that we can keep negotiations
going with the manager.

Please contact Bernie Morgan if you have any
questions or suggestions.
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Treasurer’s Report for the Year Ended 31 December 2025

Presented to the Annual General Meeting
Wednesday 18 February 2026

Dear Members,

You will have received by email, a copy of the audited financial report for the year ended 31 December 2025.
The Association has recorded a loss for the year of $5,161, compared with a loss of $426 in the 2024 year.
There are a couple points to make in relation to the financial report.

The loss of $5,161 is inclusive of an allowance of $1,774 for the write-down of value of the Club’s equipment,
this is the “Equipment Revaluation” amount in the expenditure section of the Income and Expenditure
Statement. When the $1,774 amount is added back, the loss becomes $3,387.

The loss also includes an amount of $519 allocated to Website Hosting Fees, which was part of a paymentin a
prior year which covered several years website fees. The $519 amount relating to this year has been included in
the income and expenditure statement.

When comparing the 2025 result to 2024, the $4,340 share of proceeds received from closing the joint bank
account used to for ANAWBS, needs to be considered. If that amount is excluded from the 2024 figure, the loss
for 2024 would have been $4,766, compared with $5,161 in 2025.

The primary source of funds for Club activities is from the various wines made available for members to
purchase. The net income for wine sales in the 2025 year was slightly higher at $11,243 compared with $10,746
in 2024.

Membership receipts in 2025 of $5,830 were almost identical to 2024 ($5,885).

The total expenditure for the year, as shown at the bottom of page seven of the financial statements, is very
close to 2024, ($32,369 compared with $32,793). The primary reason for the loss this year, (and last year if the
ANAWABS recoupment is ignored), is the rising costs of providing the various social functions, and the level of
subsidy of these events.

Our cash balances as at 31 December 2025, (as shown on page eight), totalled $20,884, which is significantly
lower than the 2024 closing balance of $27,099. This difference is partly offset by the higher level of wine stocks
for sale remaining at year end, ($7,185 compared with $2,494 in 2024).

The Club is a non-profit association, so the intention is not to generate a significant excess of income over
expenses, but simply to cover the costs of the activities undertaken. However, after several years of losses, the
Committee will continue to look for ways to provide members with a range of functions and Club activities but
minimise the difference between our incoming revenues and outgoing expenses and therefore maintain the
Club’s ability to fund its activities.

Should you have any queries or would like further elaboration please do not hesitate to contact me directly, or
raise a question at the Annual General Meeting on 18 February 2026.

Andrew Seifried
Treasurer
12 February 2026

(A copy of the 2025 financial statements are also circulated with the Newsletter for reference and acceptance at
this year’s AGM.)

—
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Minutes of Club meeting, 215t January 2026

President Brian opened the meeting at 7.30pm, welcoming 36 members, 4 partners and 4 guests. Apologies were
received from 13 members. The Committee was particularly pleased with this given that it was a January meeting
(normally not very well attended) and the nature of the meeting to discuss challenges for the Club.

Correspondence
The only correspondence was the “Letter to All Members” which is the foundation for this meeting.
Treasurer’s Report

Andrew Seifried reported that he will forward a summary in newsletter. Total in bank is Audited results for 2025
will be tabled at the February meeting and AGM.

President Brian then outlined the aims in our Constitution which lays the foundation for our Club’s activities, viz;
* Keep alive the traditions of winemaking and brewing,

* Discuss methods and ideas for making wine and beer,

* Assist beginners,

* Foster fellowship between winemakers and brewers,

* Further the understanding of viticulture, and

* Foster an appreciation of wine and beer.

He then said that tonight’s meeting was the opportunity to discuss Membership fees, Reducing Costs, Subsidies,
and selling wine.

DISCUSSION THEN ENSUED UNDER THE FOLLOWING HEADINGS
How to reduce COSTS

Reducing subsidies is the obvious one. Credit card fees were discussed but no option was forthcoming. Cash is not
an option (due to the work involved and accountabilities for the Treasurer) and member’s convenience is showing
a preference for credit card payments rather than EFT. This was particularly so for wine sales.

Level of SUBSIDIES

Issue of the subsidies not being equal to all members was discussed. There seemed to be general acceptance of
the Committee’s need to be focused on core events, while leaving social events without subsidy. The questions
was raised, Why do we subsidise social events anyway????

The bus trip used to be heavily subsidised because it was extremely popular was booked out months prior to the
day/s. No-one spoke for keeping either the bus trip or it’s being subsidised.

INCREASE IN MEMBERSHIP FEES

One member suggested that the committee consider reduction in the membership fee paid, dependent on the
amount a member sells. (Secretary’s note: Treasurer’s job would be much more complex and difficult to
administer.) There was general agreement that membership has always been very cheap, even 15 years ago, and
the increases have been minimal. One member noted “A membership fee of $100 would not break anyone here.”

Paid membership is currently 58 with 7 life members. Another comment “We should be bringing our own wine to
meetings and Adelaide Club bottling only bottles two pallets of wine and their membership fee is only $25 for
pensioners.”

The subject of partners paying an “associate membership fee” was raised and every partner at the meeting agreed
that they would be happy to pay. (Secretary’s Note: Our constitution {which could be changed at a general
meeting} states “Partners of Full Members are welcome to attend all Club meetings and functions.”

WINE REBATE or INCLUSION OF WINE IN MEMBERSHIP FEE

The question was raised on the longevity of the wine we bottle, and members can be assured that all wine that we
bottle will maintain qualities for a number of years. One member suggested compulsory buying one dozen wine
with membership, with another agreeing with this proposition. Debated the nee to sell wines by the half dozen.

e—
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Minutes of Club meeting, 21t January 2026 (cont)

One member reported no problem with the member selling wine to friends/family in any number and keeping the
odd bottles left. The question was raised regarding doing the bottling ourselves again. Reasons given to the
meeting were the age of membership and risks involved, quality control, number of wineries involved.

Last year we had storage costs imposed by Serafino, and given the state of the wine industry and our requests of
Serafino, this is reasonable. Suggested that we box in dozens and sell with members bringing own box to split wine
sales. One view expressed- No problems selling in dozen boxes.

25 to 30% of members do not buy any wine.
Suggested that we use our July function to promote our wine.

The issue of members bringing their own wine to meetings, was discussed, and impacts debated. Suggested that
members making wine sell it to other members at a competitive price.

INCREASING FUNDRAISING

There were no suggestions for this.

GENERAL DISCUSSION

“The number of wine and beer makers are now at a critically low level.”
One member suggested that meeting attendees should pay say $10.

President Brian thanked all present for their input and said that the views expressed gave the Committee guidance
for the way ahead for the Club.

Wine for sale was again promoted and some details of the probable social program outlined, and Nicky Thatcher
was thanked for her work to produce a great newsletter.

The meeting closed at 9.20pm and was followed by the usual pizza supper.

Bernie Morgan, Secretary

Expressions of Interest

Possible beginners’ brewing and winemaking groups — expressions of interest only

We're exploring whether there is enough member interest to look at setting up some beginners’ brewing and
winemaking groups in the future.

At this stage we are only seeking expressions of interest so we can understand the level and type of interest
across the club. This will help us decide whether it is feasible to develop some beginners’ activities, and what
format they might take (e.g. small groups, one-off workshops, or mentoring-style support).

If you’d possibly be interested in:

* Joining a beginners’ brewing group (beer, cider and related styles); or
* Joining a beginners’ winemaking group; or

* Helping to support or mentor beginners in either area,

please email Nicky (thatcn76 @gmail.com) with:

* Your name and contact details

* Brewing, winemaking, or both

*  Whether you’d be interested as a learner, a helper/mentor, or both
* Any general availability (e.g. weekday evenings, weekends)

Depending on the number and type of responses, the Committee will consider options and, if feasible, come
back to members in a later newsletter with a more detailed proposal.

= Blackwood Winemakers and Brewers Club inc. Page 7
..promoting excellencein wine and beer making...



mailto:thatcn76@gmail.com

BWBC Club Wines

2024 Grenache - Serafino - McLaren Vale

The 2024 Grenache offers a variety of enticing scents, including forest berries, rose petals, cherries, plums, and spice.

Its medium-bodied composition boasts a beautifully long and evenly bright palate, highlighted by hints of musk,
violets, and plums. The wine also features mouth-watering, silky tannins. Price: $65.00 per 6 pack

ACETICO0.23, ALC 13.9, G+F 0.68, MALIC 0.08, PH3.47,SO2(F) 31,S02(T) 89, TA5.6

2024 Touringa - Serafino - McLaren Vale

With intense fruit in a blueberry and dark berry spectrum, Touriga Nacional 2024 shows a lifted fragrance of violets
and has both leathery and minty notes. Tannins are a big feature of the variety, so expect a drying and grippy palate
with dark fruit characters in blackberry and black cherry, trademark racy floral notes, spice, and herbal or eucalyptus

undertones. Price: $65.00 per 6 pack

ACETICO0.33, ALC 12.3 G+F 0.27, MALIC 0.04, PH 3.63, SO2(F) 38,S02(T) 112, TA8.6

2021 Shiraz - Serafino - MicLaren Vale

Experience the richness of McLaren Vale with Serafino.Black LabelShiraz 2021. Aromas of mocha and mulberry,

complemented by oak, lead to a‘palate of bright red fruits - blackberry, blueberry, mint, and more. Fine grained
tannins and French and American oak create a full-bodied, flavourful'wine Price: $65.00 per 6 pack

ACETIC0.39, ALC 14.4, G+F 0.55, MALIC 0.09, PH 3.74,.S02(F)sdSySO2(Ty87 TA6 3

\ 2021 Grenache/Tempranillo Blend -Hastwell & Lightfoot - McLaren Vale

Generous on the palate with notes of dark ripe cherry and raspberry, this wine was crafted without oak to showcase
the fruit flavours of the varieties.

From humble beginnings in 1988, Hastwell & Lightfoot has been crafting boutique, small-batch wines from estate-
grown fruit in McLaren Vale. Today, the family’s second-generation blends tradition with innovation — guided by a
focus on precision winemaking and a passion for sustainably grown, alternative grape varieties.

Cellar: Enjoy now or cellar 5 years! Price: $65.00 per 6 pack

100% McLaren Vale Estate Grown, 14% Alcohol

2023 Saperavi - Patritti.-.Barossa Valley
Saperavi is known for its deep and dark purple colouiand this wineiis no exception: The aromas are intense and
impactful with blackcurrant, plum @ndraspberry notesleaping from the glass, but as always there is an earthy and
savoury element that is so characterisitc of Saperavi. Inthe mouth the winé is massive, it’s full-on in every way; body,
tannins and red berry flavour are all there in spades but all work togetherin.harmenyand a surprising softness.

Price: $65.00 per 6 pack

Classic Rutherglen Muscat NV
One of the most popular and highly awarded wines with a complex palate of cocoa, rich raisin fruit, rose petal and
dried fig. Stanton and Killeen Classic Muscat is a blend of fresh and older Muscat parcels, this wine offers the best
of both worlds. It showcases vibrant, fresh fruit flavours alongside the deeper, richer complexity that comes with
extended time in oak.
Price: $25.00 per 500ml bottle
Alink to the wine order form is sent out with the
newsletter email.
Please contact Bill Neubauer 0412 525 343
to arrange pickup.
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2026 Competition Program
(still to come)

In the interim, March’s competition will
follow last yeat’s calendar, with
Sparkling Wines
Entries close on 11 March 2026

Feature grape: “Two Little Italians” —
Grillo and Refosco

This month we spotlight two lesser-known native Italian
grapes now turning up in Australian vineyards and
making seriously interesting wines — the white Grillo
and the red Refosco.

Grillo, originally associated with Sicilian Marsala, is now
being made as a crisp, dry white with bright lemon and
apple characters that work beautifully as an aperitif or
with seafood and antipasto. Refosco dal Peduncolo
Rosso — usually just called Refosco — is a slow-ripening
red that gives deeply coloured, full-bodied wines with
vibrant acidity, often showing plums, cherries and spice
and with the structure to age gracefully.

These “little Italians” are still rare in Australia, but
producers such as Billy Button, Vinteloper, Dalbosco
and Bike & Barrel are already demonstrating just how
distinctive and cellar-worthy they can be. A cut-down
version of Dan Traucki’s WBM Nov—Dec 2025 article
“Two Little Italians” will appear in next month’s BWBC
newsletter for members who'd like to dive deeper into
these emerging styles.

Blackwood Winemakers and Brewers

Members’ Duty
Members are needed to help before the meeting (by 7pm)
to organise seating, tables and to assist with bringing the
trolleys up from the store room.
After the meeting help is needed to clear meeting room,
mop the floor and returning trolleys to the store room.

Please contact Sid Thomas 0401 123 482 if you are able
to help either setting up for the meeting or clearing up
afterwards.

All members are asked to bring their own tasting glass.

Club Inc.
. Current Committee

Executive
Brian Ferris President 0423 125269
Bernie Morgan Secretary 0447 212278
Andrew Seifried Treasurer 0478 294 101
Committee Members
Chris Ball Competitions 0400 344 467
Ian Di Bartolo Social Program 0412 373739
Ann-Marie Franklin Membership & 0406 338 166

Almoner
Roger Henderson Social Program 0491 154 017

Archivist
David Lewis Technical Officer 0409 678 366
Bill Neubauer Wine Sales 0412 525343
Sid Thomas Speaker Co-ordinator (0401 123 482
Nicky Thatcher Newsletter 0412 051915
Trevor Ward Competitions 0466 608 423
Property Officer Bill Neubauer 0412 525 343
1st Aid Officer Val Smoker 0411 253216
Safety Officer Ian Di Bartolo 0412 373739
Life Members
Chris Bills David Lewis Steve Potiuch
Brian Ferris Tan Maxfield Glenn Snook
David Tulloch Phil Hicks
Contact
Webssite www.bwbc.org.au
Email address bwba@bwbc.org.au
Meetings 3rd Wednesday of each month,

except December, at 7.30pm
Venue Blackwood Memorial Hall
21 Coromandel Pde., Blackwood

Newsletter Editor Nicky Thatcher

Deadline 2nd Wed. of each month.
Contact thatcn76@gmail.com

BWBC Loan Equipment

The BWBC has an extensive range of equipment available
for loan to members for use with your wine and beer mak-
ing activities.

Contact the property officer

Bill Neubauer 0412 525 343
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BWBC Payments

Members can transfer payments for wine purchase, club fees,
social activity fees and other payments directly to the BWBC
bank account.

Bank: Westpac Blackwood
BSB: 035-082
Account Number: 145202

Payments can also be made by card at the meetings.
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